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2026 RANGE PROGRAMS via DISTRIBUTION: SIG SAUER is offering Distribution partners 
the opportunity to participate in the 2026 Range Programs covering the following categories:  
Firearms, Electro-Optics, Suppressors and the Training Program.  All items on current 
Commercial Dealer price list at time of order are available to be purchased under the Program. 
Dealer is only eligible to order products from Distribution for which Dealer has an 
equivalent/same product in new condition available for purchase. Each program will have 
minimum and maximum limits to curtail abuse of the programs – please see respective program 
sheet for corresponding details and limitations.  Any Dealer purchasing more than the maximum 
units dictated for each product category Direct through SIG SAUER or through Distribution or a 
combination of the two will be placed on Do Not Sell for 90 Days or more unless having prior 
written authorization from SIG SAUER. All orders must be received by December 1, 2026. All 
NPI can be ordered on the Program as product launches.  
 
Effective Dates: January 1, 2026 through December 1, 2026. 
 
Distributor must CONFIRM receipt of following from each participating Dealer: 

• Signed 2026 SIG SAUER Firearm Range Program Agreement  

• Copy of a current Federal Firearms License with an original signature in black/blue ink  

• Photographs of the facility, both inside and outside  

• Copies of State Sales Tax and Resale Certificates (as applicable)  
 
To qualify for Program participation, Dealer’s facility must meet the following guidelines:  

• Have multiple shooting lanes or stations  

• Meet all Federal/State guidelines, including OSHA requirements  

• Be open to the public by membership and/or walk-in traffic  

• Be open regularly during established business hours  

• Have employees present during regular business hours 
 
On the first week following the end of each quarter, Distribution is required to submit a Proof of 
Performance to their SIG SAUER Sales Representative.  Proof of Performance should be 
similar to the one noted below and contain the following for each qualified and participating 
Dealer: Dealer/Account Name, Distributor Name, FFL #, Part Number, UPC, Serial Number, 
Quantity of Each Unit Sold and Sell Cost. 
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